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Laundry Financing with Amy Bartol

The Top Five Financing Questions
to Ask your Distributor

When you're thinking of financing a laundry project, contact your distributor first! They work closely with lending
institutions to offer flexible financing programs designed to meet different customer needs. Moreover, the distributor is
your local laundry expert. Partner with them early on in your laundry development or replacement equipment projects.
When it comes to financing, ask them the following questions:
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— What finance programs are out there for me?

Especially during these trying times, keep in mind that financing programs can be to your benefit with lower up-front
payments. Also know that there are multiple finance programs available and your distributor will help you secure the plan that

O-IK fits best with your project and background. Be forthcoming with your distributor about your expectations and needs. D
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jT — How does my new investment affect my cash flow?

|| Here again, your distributor works with you to determine your project’s profit potential by developing a proforma that details
your expenses, income, cash flow and return on investment. The proforma is an essential part of your financing application. Keep
02 in mind there may be financing options available with lower up-front or deferred payments.

What are the finance package requirements for my specific financing program?

Your distributor will provide everything that's required for your financing application in the form of a checklist. Every item
on that checklist matters and must be completed and submitted, or there will be delays in processing the financing request.
Depending on your program and amount of financing requested, there can be from two to 15 required items.

When will my equipment be shipped?

Once again, this question can be answered by your distributor. Generally a document is issued to the distributor from the
lending company indicating all finance documentation has been signed. It's typically after receipt of this document that
equipment is shipped.

When is the first payment due?

Generally speaking, on a standard finance program the first payment is due 30 days after funding. Make sure you explore
your options as there could be interest only, deferral or other step payment programs which would change the date of the first
monthly payment. Make sure you get in contact with your distributor to explore your options.

Amy Bartol, Girbau North America’s business solutions manager, holds nearly 20 years of consumer finance experience. She holds a master’s degree in
business administration from University of Wisconsin-Milwaukee. Contact her anytime at abartol@gnalaundry.com.



